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Whether you're a Network Marketing "newbie" or a seasoned professional, the tips in this book
for using social media to grow your business will take you to new heights. Each motivating
chapter is paired with practical "how to" tips that will blow your business up!Who could ask for
more, right? But there is more - lots more!Over 20 top-producing network marketing
professionals will take you on their motivating journey of success. They will walk you through
your highs and lows and tell you exactly how they did it. Each of them has a unique perspective
on how to use social media to drive success. Don't waste another minute trying to navigate
social on your own. Get the 1-2-3s and get to your dreams in less time and more successfully.
Get the secrets to what it takes to be a Momentum Maker.

About the AuthorGerald Knight has nearly 30 years experience in the computer industry as a
developer, teacher, and consultant. During an over twenty-year career at FedEx, he was a
project leader and system architect working on imaging and revenue control systems. He has
specialized in Excel development for the last ten years. Now retired, he consults and
occasionally writes in Memphis, Tennessee.--This text refers to the paperback edition.Book
DescriptionForecasting, Statistics, and Data Management --This text refers to an alternate
kindle_edition edition.
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TESTIMONIALS —MAXIMIZE YOUR SUCCESSWhat Jordan Adler and his co-authors have put
together in this book is pretty awesome. To have a book filled with social media tips and
strategies from different viewpoints and levels of success is immensely valuable. I have been a
Jordan Adler fan ever since I met him, and he knows how to bring value in an incredible way!
This book will help you and your team become better at navigating the social media landscape!
Ray HigdonFounder of RankMakers and co-author of Freakishly Effective Social Media for
Network MarketersThis book takes you behind the scenes with network marketers who have
already gone where you want to go. You’ll get to hear their stories and learn their practical
strategies that produce results! Momentum Makers is a must read for anyone building a network
marketing business online. You must have a social media strategy if you want to succeed in
today’s business landscape.Adrian ChenaultFounder, Contact MappingWow! Simply wow! The
depth and knowledge of all the authors in this book about building my MLM business using
social media is priceless. I now have a better understanding of how to plan my posts, utilize my
time, and build my brand, which is really just being my authentic self and building relationships
with others on social media.Katrena CardPlainfield, ILI love this book! It's like having a 1:1
training seminar with seasoned experts, minus the crowds and uncomfortable seats! Practical,
down to earth, real, and raw examples of how network marketing can change your life if you want
it to.Jaime WilliamsJerome, AZCouple pretty emotional stories. That is a staggering collection of
testimonials and probably the greatest book I've ever read on this industry next to Beach Money,
and I am not blowing smoke up your butt. LOLTrevor WalshOlalla, WA
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Rob sperryFOREWORDFor several years now, I’ve been bringing you books that focus on the
soft skills necessary for success in the network marketing industry. These soft skills are
beneficial in almost every industry, but they are the skills that can truly make or break a network
marketer. They are the skills that would be most often identified in people who are known to be
charismatic—the people that others are drawn to—the people that others WANT to work
with.But this isn’t that type of book.No, this book isn’t going to focus on those soft skills
again . . .This book will take it a step further giving you real, applicable examples that will allow
you to INCORPORATE those soft skills into your use of various social media platforms.Why?Let
me explain.This book will take you out of the learning phase of your personal/professional
development and transition you into the application phase!! It will give real life examples of how
industry leaders have created momentum using these strategies and various social media
platforms. You will be able to apply these strategies too.I choose to live life with an abundance
mindset and firmly believe that there is “enough” out there for everyone who’s willing to work for
it. Whether we’re talking about success or money, there’s always “enough.” One person’s
success does not take away from someone’s ability to be successful. One person’s good fortune
does not make it less likely that someone else will also have good fortune.So sharing these
PROVEN success strategies just makes sense!If they work for one person, they CAN work for
others, if they are shared with others and implemented correctly. The key to implementing any
strategy is this: Make sure it jives with who you truly are. Yes, strategies can be effective, but they
will almost always lead to burn out or disappointment if they do not speak to who you are as a
person.Now, I’m not talking about staying in your comfort zone. This doesn’t mean that you
shouldn’t try new things or that, if it doesn’t come easy, you shouldn’t do it. That’s not what I
mean.I’m talking about things that just feel wrong or as though you aren’t being genuine or
authentic.If anyone understands this, it’s me.When I started in network marketing, I had so much



to learn. And I was a total introvert!! But I was willing to try new things, implement new strategies,
and to figure out what worked for ME!I had to learn how to sell. I had to learn how to network. I
had to learn how to recruit. And eventually I became the number one recruiter out of a million
distributors!Maybe you’re thinking, “That’s great, Rob, but putting myself out there and figuring
out social media—it’s just too overwhelming. There’s too much to learn between Facegram,
Instatweet, SnapTube . . . I’ll never be able to get a handle on it.”Maybe you understand the
social part of social media, but you aren’t sure how to use the platforms in an authentic way for
your business.Maybe you already have a following and some success under your belt, and you
just aren’t sure how to get to the next level.Whatever your comfort level, whatever your goal, this
is the book for you.Even though I have retired from network marketing, I still coach and help
network marketing businesses and people around the world. The best part of my job is being
able to help people from any network marketing company learn and implement the skills
necessary to create success in this business. And that’s exactly what I want for YOU!So, here’s
how to best use this book.Before you start, try to identify three things that you’d like to improve or
learn regarding your use of social media for your network marketing business. Jot those three
things down. You can use paper, the Notes app on your phone, the target receipt in your
purse . . . whatever you have and are most comfortable with. You just want to keep those three
things on the forefront.Then, as you read, make notes in the margin when you come across
something that relates to one of the three things that you identified.You can also make three
columns in your notes, one for each of the three areas you’d like to improve, and jot the page
numbers down when you come to specific, relevant information about each topic.Lastly, start
small. If you’ve noted 57 of the 100 tips, jumping and implementing all 57 at the same time would
probably be overwhelming and not very effective. Start with one or two. Implement them with
fidelity. Practice with them, fine tune them, and get them right!! Then move on to the next one or
two on your list.You don’t have to overhaul everything all at once.Remember, it’s a marathon, not
a sprint!

Jordan AdlerFOREWORDWhen Tony Ferraro, my business partner in the Momentum Makers
Project reminded me to put together a Foreword to the Social Media Edition, my first thought
was, “What do I know about Social Media?” I really don’t have that many followers on the
platforms so who am I to talk about Social Media? But the truth is, my book Beach Money is all
over the world as a result of word of mouth communicated nearly 100% by social media! People
post daily about it on Instagram and Facebook. They tweet about it and make YouTube videos
about Beach Money and my books. The hashtag #beachmoney didn’t exist until my book came
out yet that hashtag has been used hundreds of thousands of times. And I sell thousands of
books as a result of the Beach Money chatter on social media. So maybe I know a little.Why
should you read this book? Mostly because social media represents the fastest, easiest, and
quickest way to communicate, connect, and engage in today’s fast-paced world. Which means it
represents the shortest distance between you and your dreams. And of course, you are holding



in your hands one of the most complete guides to social media being communicated by a group
of the most prolific social media experts in network marketing and sales on the planet.If your
parents or grandparents were in network marketing, their worldview on the way the business
should be done would have looked quite different than it does today! If they were out driving and
needed to make a phone call, they would be searching for a phone booth and then pulling over
to a gas station or convenience store. If it was snowing, cold, or rainy, they would need to find an
enclosed booth or face the elements. If they weren’t in too much of a rush, they might find a nice
hotel to make their call. And of course, they had to have change! No change, no call. Until of
course calling cards came out! And if the person they were calling wasn’t home, their cassette
tape answering machine would click on and they would have to leave a message! Getting a call
back was tough unless you happened to be home. And when long-distance phone service
was .30 per minute, it would not be uncommon for a network marketer with a growing team to
rack up phone bills of $2000-$3000 per month! There were no videos . . . only calls and live
meetings or events.If you wanted to present your opportunity to someone, you had to set an
appointment, confirm it and meet your prospect at a restaurant or cafe hoping that they didn’t
cancel or no-show. Of course, you could always invite them to a hotel meeting. If you happened
to have a new group pop up in another city, you would be booking your flights, confirming your
accommodations, putting together your agenda and volunteers to run the door and set-up. I
have flown across the country probably over 100 times to an expected crowd only to find a few
seats full.And let’s say they wanted to have a conversation with the top earner or the owner of
their company to get some advice or offer feedback. To make that happen, you would need to
find out where that top earner was speaking and plan to be there! There would be a crowd of
hundreds or thousands of people. When the meeting was complete, you would make your way
to the front only to stand in line to get one minute max for a quick photo and handshake or hug.
There was no way to call them or even leave a message to have them call or message you back.
You had no access to the top money earners or company owners unless you were one of them.
Today, you can send a message directly to anyone through virtually any one of the social media
platforms and you can be almost 100% sure that that top money earner or even company owner
received it.Today social media allows you to connect with anyone on the planet within seconds.
You’ll still need to earn their trust and know-how to build relationships. That hasn’t changed. It’s a
noisier world online and grabbing someone’s attention takes a little more skill and finesse due to
the barrage of communication we get each day.But thanks to experts like the ones in this book,
you’ll avoid some of the ugly pitfalls that can cause you to get ignored. You’ll need to figure out
where your best audience is and with just a few hours of training or just by fumbling around,
you’ll learn how to navigate any platform. I believe you are better off picking 2-3 platforms to
master rather than spreading yourself out over all of them. It’s easy to get overwhelmed when
you start. Between Facebook, Instagram, LinkedIn, TikTok, Youtube, Snapchat, and all the
others, it’s easy to get lost in the sea of complexity! But having a plan can help. There are also
some simple strategies that you can deploy that will make your life easier and more productive



online.In this book, look for answers to the following questions:Where is my best potential
distributor, affiliate, or customer hanging out?When someone goes to my profile, what feeling
does it leave them with?How do I engage with a stranger in order to turn them into a relationship?
What is my brand and who will it attract?How do I turn a friend into a distributor, affiliate, or
customer online?What is my overall social media strategy?Once you have read this book and
have answers to these questions, you will be well prepared to launch your business into a world
of endless opportunity! The world wide web gives you access to anyone and anything. You’ll
expand your reach beyond your wildest dreams.Jordan AdlerNetwork Marketing
MillionaireAuthor of the Ebook Tops Best Sellers Beach Money and Better than Beach
MoneyPublisher, Beach Money PublicationsFuture Astronaut

Allison LuckadooEnriching Relationships & Connecting with OthersSalad Dressing. That’s what I
wanted. Brianna’s Blush Vinaigrette. Delicious, gourmet salad dressing. I wanted to be able to
buy any salad dressing I wanted, without the budget-friendly lecture that came with it ( ). Don’t
get me wrong, my husband was just trying to keep our household afloat in a super trying time;
but, at the time, I was busy adjusting to life as a “stay-at-home mom” with our two small children
after getting laid off from my pharmaceutical sales job in 2009. Talk about a change of plans and
a change of lifestyle. “Staying home” was always something I had hoped to do, but since we
were trying to build a future and build a nest egg, we had decided that for me to continue to work
was optimal, despite the way it tugged at my heart. Ironically enough, those plans were
changed, WITHOUT my say so! But like most parents put into difficult and unplanned situations,
we figured it out as we went—one day at a time. I chose to look at the shock of losing my job as
a window of opportunity to be more active in raising my children, something that was very
important to me.Our new life and budget looked A LOT different once we had two children and
one salary. We had to make A LOT of changes. Those changes were worth it, but we found out
we just didn’t have anything left at the end of month. The budget was just too tight. What we
were doing wasn’t working anymore. We weren’t able to say “yes” to fun activities for the kids,
date nights, or things that needed to be fixed around the house without going into debt!
Honestly, being overly stressed with finances was becoming the new “norm.” Cue the infamous
“budget discussions,” which were NOT one of my favorite dinner conversations. It was after one
of these dreaded talks one evening in January, after we had spent most of our month’s budget
for Christmas, that I decided I had to make a change.I decided to explore my options. I sent out a
few resumes for the “typical” 9-5 job, but I was already feeling the longing of wanting to still be
able to pick up my babies from their naps and snuggle their sweet little bodies. I decided to pay
attention to a few “God-given” signs and listen to a friend who had reached out to me regarding a
network marketing opportunity that was making waves in the skin-care industry.Now, mind you,
this was something I NEVER saw myself doing. I didn’t think this type of business was
something someone could “actually” succeed in. But after doing a little research, I realized this
was a solid company, backed by still practicing doctors and a powerful brand. When paired with



the newly budding social commerce channel, I would be able to share it with everyone I was
connected to electronically. It was a no-brainer. Better yet, due to the flexibility of this incredible
platform, I knew that I was going to be able to have the same impact as a mother as I could have
as a business owner. The ability to build a business, from home, from the palm of my hand,
around my children? Yep, this was worth giving a try. I realized though I was thinking outside the
box and that not everyone was going to grasp this new, non-traditional way of doing business.
But I knew this was an avenue worth exploring. After all, what did I have to lose? I felt like I had
been given a gift, and I wanted to share it with everyone! So I got to work.I excelled once I took
advantage of this powerful opportunity. I was promoted to the top level of our company in three
years and have maintained that level for the past four consecutive years. Furthermore, I was able
to earn a company car in just over two years.My family’s life financially is completely
unrecognizable from what it was in 2013, and I was able to do it on my terms. How did I do it? I
used my drive, talent, networking skills, social network, and education to build MY business the
way I wanted to. Combining my company and its stellar products with a very powerful social
media platform became an avenue to change my life and the lives of others.Just because
network marketing is a simple concept, it certainly does not mean that it is easy. However, it is
POWERFUL, if you are willing to take the time to learn the process and best practices. I soaked
up advice from those who had experienced success in running network-marketing businesses. I
read books on this business model and this industry. I studied social media trends. I tried things
that failed, then tweaked them until they succeeded.How did I do it? I got connected. I utilized a
platform that was FREE and that allowed me to develop and maintain relationships of every kind.
Gone were the days of business cards; I now had a social highway to make new connections
and discover ways that I could help my network meet a need and add value to their lives. My new
business card was “What’s your Insta handle?” or “Can I find you on Facebook?” Then, I let them
know I would be following up and/or I would love to get to know them better! Having enriching
relationships and connecting with others has always been a passion of mine: this is what I built
the foundation of my business on.When starting any type of business, I believe you have to fall in
love with what you are doing and how it can help your friends. That is where you anchor your
goals. If it’s all about the money or gaining the most success, that will only get you so far. And
NEWS FLASH: it certainly won’t help you get through the hard times when that bottom line
doesn’t always match with your goals.3 Key Aspects of how I built my successful business
utilizing social media are as follows:Positive Team CultureThe Art of Utilizing your
NetworkDeveloping TrustLet’s dig a little deeper in to how social media can assist you in
achieving these things and help you reach your goals in your business!1. Positive Team Culture.
When your team excels, you excel. So how can we help them excel? In my business, I have
always put my teammates’ goals ahead of mine. I believe they have entrusted me with helping
them build a business, and I will do everything in my power to assist them as they learn the
process. Additionally, keeping your team engaged is a huge aspect of this! So how can we
increase engagement and help them feel supported?Facebook Groups: A method my business



has used to connect the team together through social media is by building Facebook Groups.
Facebook Groups allowed us to form a type of community/office space for our Consultants. This
is a “safe place” where our Consultants can ask questions, recognize special efforts or
promotions, and pass along and discuss important strategies or company info.Team
Camaraderie: I developed a Team Name and started recognizing top leaders throughout the
month based on various topics including sales numbers, signing business partners, and other
fun “awards” for people to shoot for. This has encouraged camaraderie among our team, and by
consistently doing this, it has allowed consultants to strive towards these goals every month
AND has helped build momentum.Virtual Events & Groups: We have also formed other groups
for special sales or business presentations. With these “Virtual Events,” we are able to converse
with people all over the globe to discuss our products and the opportunity provided at the
time.Remote One-On-Ones: I have also experienced great success with the Zoom app, which is
a virtual meeting room that can connect you with potential clients and prospects.These options
are free, which is a super cost-effective bonus. These options also allow everyone, both
Consultant and Prospects, to tune in from their phone. The presentations can also be recorded,
so that your prospect can tune in at a time that works for them. These groups have been
essential in sharing about our company with others!2. Utilizing Your Network! Social media has
been a GAME CHANGER in this aspect of my business. I honestly believe I would not have
been able to reach the success I have with this company without social media. It is the answer to
every prospect that says that they are “new in town and don’t know a lot of people” or who have
had to move a lot with their family or job! This is why social media is BRILLIANT! Because of
social media, you now have access to everyone you have ever known ELECTRONICALLY!
Today, almost everyone has a social media account of some sort. I use Facebook and Instagram
as a way to connect with new and old friends. Asking to become “friends” on Facebook has
become the new “Business Card” for every industry. Connecting with others and adding value to
their life is everything.Facebook Messenger and Instagram have been huge factors in how I start
conversations and how I follow up with leads. Following up is CRITICAL! The great thing about
the platform is that it is free and takes all of the stress out of introducing yourself.Sales
conversion rate studies show that 80% of all sales are done on the 5th to 8th reach. When I
learned this statistic, my business completely changed! I learned that if I wanted to succeed, I
needed to expect 5-8 conversations before doing so. And guess what? I used Facebook
Messenger to help me start those conversations. It also became my “little tracking device.”
Because our messages were chronological, I could easily keep track of my status when paired
with my list of prospects.Failure to follow up is the backdoor that everyone slips through in sales.
When prospecting online, it can be difficult to remember the state of every outreach. As a result,
we often forget to follow up. Enter – The Penny App. This app helps close the door. It is similar to
a virtual assistant in that it reminds me of who I need to follow up with when . . . a complete game
changer!When I follow up, the conversation becomes the “Polite Reminder” that I was there if
they “needed” me. I experienced success by being very real and straightforward with my



prospects. People don’t mind an agenda; they do mind a hidden one! I encourage you to be
straightforward and honest and remember to make the discussion about them and how you can
add value to their life. Here’s the big secret—NEVER end with “let me know!” That’s the kiss of
death in this business. Ask a question! Ask to follow up! You may get a “No,” but that’s one step
closer to a YES! An objection is an opportunity to have a discussion, so welcome it!3.
Developing Trust. This opportunity involves putting yourself out there and getting comfortable
with being a little uncomfortable. In my business, trust is a HUGE factor. So how do you build that
electronically? How do you build that with people you don’t really know that well? You do it by
being yourself. Speak to your network as if you would be speaking to them at a dinner party. Find
out what makes you tick and what you stand for, and then share about it!I have always made it a
priority to share with my network that I am about a lot of things, not just my business. I have
allowed them into my life by sharing my cares and worries, achievements and failures, and I
have always tried to add value to their day in some way. This is what fuels me. By sharing
commonalities, as well as posting genuine things from the heart, I feel I have been able to
develop positive, closer relationships. Have I been fearful at times to share too much? Sure! But I
always bring it back to my faith and belief that we are in it together, so we should stick together. I
believe this has allowed my network to know me and have the ability to trust me, which in turn
has been an important aspect of my success.When looking back at my career in Social
Commerce, I have loved the journey of learning these things and developing rewarding
relationships. Through peaks and valleys, I focused on what I could learn and how I could
implement that into helping more people on my team succeed. This is a powerful business and a
powerful platform that is continuing to change lives everywhere! I am rooting for each of you, and
I applaud your stride in personal development by reading this book! I hope you are finding
yourselves and your inner genius, because we are all born with one. Once you find your inner
genius, the opportunities are endless!MOMENTUM MAKERSBUILD YOUR BUSINESS THE
WAY YOU WANT TO. Soak up advice from those who have experienced success in running
network marketing businesses. Read books on the network marketing model and industry, and
study social media trends.GET CONNECTED ON SOCIAL MEDIA. Use social media to make
new connections and discover ways to help your network meet a need and add value to their
lives.CREATE A POSITIVE TEAM CULTURE WITH YOUR TEAM. Always put your teammates'
goals ahead of yours. Encourage team camaraderie and do everything in your power to assist
team members as they learn the process – this builds momentum and increases
engagement.UTILIZE YOUR NETWORK. Use social media platforms to connect with new and
old friends. If you want to succeed, you need to expect 5-8 conversations before doing so. So,
connect with others and add value to their life-—it's everything!DEVELOP TRUST WITH YOUR
NETWORK. Trust is a HUGE factor, so allow your prospects into your life by sharing your cares
and worries, achieve-ments and failures. Try to always add value to their day in some way.
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